
Many of you, as long-time investors with Nepsis, are very familiar with our “Family Office Framework”. But we 
thought it still might be a good time to provide a quick refresher on the concept as we’re early in the new year.  

Our family office model was born from trying to solve a fundamental problem in financial services—not having  
all aspects of your financial life tied together.

Rather than treating each of these disciplines as separate silos, our Family Office Framework weaves them  
together into a single, coherent strategy built around your family’s unique goals, values, and legacy. Perhaps  
the greatest benefit a family office provides is clarity.

Our Family Office Framework brings multiple disciplines into alignment. Financial planning, individual tax planning, 
investment management, insurance and risk analysis, estate planning, accounting services, and business advisory 
are treated as interconnected parts of a larger whole. Decisions are made with the full context of a family’s financial  
life in view—not just one piece of it. This integrated approach doesn’t just improve efficiency; it fundamentally 
changes the quality of the advice a family receives. 
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The Benefits of a Family Office Framework: 
Clarity for Generations
How coordinated, holistic financial management can help affluent families protect and grow what matters most.
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For many affluent individuals and families,  
managing wealth can feel like trying to solve  
a puzzle when the pieces are held by multiple  
different people—an investment advisor here,  
a CPA there, and an estate planner somewhere  
else entirely.  

Each professional may be proficient at what they 
do—but when those disciplines operate in isolation, 
something essential is lost: the ability to create a 
comprehensive plan that seamlessly integrates  
all aspects of your financial life. Complexity  
compounds, and clarity is lost. Families are left 
wondering whether all their advisors are truly  
working together toward a shared goal.

This is precisely the problem that our Family  
Office Framework is designed to solve. At its core, 
a family office approach brings together the full 
scope of a family’s financial life—investments,  
tax strategy, estate planning, risk management,  
philanthropic giving, and generational planning— 
under one coordinated roof.

(Continued next page.)

Family Office Framework
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Protecting and Transferring Wealth Across Generations
One of the most profound challenges facing wealthy families is the transfer of wealth from one generation to the 
next—not just efficiently, but meaningfully. It is not enough to structure an estate plan that minimizes tax exposure  
if the family members inheriting that wealth are unprepared for the responsibilities it carries. A well-functioning  
family office addresses both dimensions.

On the human side, family offices support family governance and education—helping the next generation  
understand the values, responsibilities, and opportunities that come with significant wealth. 

At Nepsis, we believe in the potential of Wealth Without Limits™. We define wealth in terms that go beyond just  
the financial. Wealth, in its fullest sense, includes the strength of a family’s relationships, the values that guide their 
decisions, the freedom to pursue meaningful opportunities, and the ability to support the causes they care about. 
Financial capital is critical—but it is only one part of a much larger picture.

When you, our clients, embrace the Family Office Framework, it becomes something more than a wealth  
management platform. It becomes a partnership in helping families live and give in ways that reflect their deepest 
values—not just for themselves, but for the generations that will follow. That is the promise of a truly integrated  
family office approach: not just financial security, but the clarity and confidence to build something that lasts.

As always, we appreciate your business and our relationship together. If you have any questions about our  
Family Office Framework, or would simply like a refresher, please let us know, and we’ll set up a time to discuss.  

On the technical side, family offices work with 
sophisticated estate and tax planning strategies—
tools such as grantor retained annuity trusts, 
dynasty trusts, and other vehicles designed to 
protect assets, provide flexibility, and maximize 
what ultimately passes to family members or  
to philanthropic causes. These strategies are 
complex, requiring extensive documentation  
and ongoing monitoring. Having experienced  
professionals who specialize in these areas, 
whether on staff or through a trusted network of 
outside advisors, ensures that these requirements 
are handled with precision and without placing 
undue burden on the family.

Mark Pearson
Founder, CEO,
Chief Investment Officer

Matt Pearson
President

If you have questions or need additional information about your 
portfolio, please contact your advisor for more information. 
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Washington D.C. Geopolitics and Equity Markets: Volatility Without Lasting Damage. Periods of geopolitical stress 
understandably heighten investor anxiety. War, conflict, and global instability create uncertainty that can feel existential 
in real time. Yet history provides a remarkably consistent guide: while geopolitical events often trigger short-term market 
volatility, they rarely alter the long-term trajectory of equity returns. Across post-World War II history, equity markets have 
typically declined modestly in response to geopolitical shocks—on the order of 4%-7%—with the drawdown often occur-
ring over days or a few weeks. These moves reflect a temporary increase in risk aversion, as investors demand a higher 
equity risk premium in the face of uncertainty. Importantly, this initial reaction is driven more by sentiment, positioning, 
and liquidity than by any meaningful deterioration in economic fundamentals. What follows is equally consistent. 

As the scope and potential consequences of the event become clearer, markets stabilize—usually within a matter  
of weeks. Over the subsequent one- to three-month period, equities tend to recover as investors refocus on the primary 
drivers of long-term returns: earnings growth, monetary policy, and productivity. In fact, history shows that equity  
markets are higher in the 12 months after most geopolitical shocks the majority of the time. The key distinction is 
whether a geopolitical event remains isolated or transmits into the broader economy. Events that do not disrupt  
energy markets, global trade, or financial conditions tend to have only fleeting effects on asset prices. By contrast,  
when geopolitical developments lead to sustained inflationary pressures or policy tightening—as seen during the  
1973 oil embargo—the impact can be more prolonged. In these cases, it is not the geopolitical event itself, but its  
economic consequences, that drive market outcomes.

Remembering why the Letter ‘W’ is 
the first in our W.I.S.E.R. 2026 Acronym

Charles D. Etzweiler, MBA, CIMA®, CMT, CFP® 
Chief Research Officer & Senior Vice President
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“REMEMBERING WHY THE LETTER ‘W’ IS THE FIRST IN OUR W.I.S.E.R. 2026 ACRONYM”  (Continued from last page.)

Valuations behave similarly. Equity multiples typically compress in the immediate aftermath of a shock as uncertainty 
rises. However, this compression is usually modest—on the order of 4%-8% and short-lived. As the perceived range of 
outcomes narrows, valuations normalize, often before the geopolitical situation is fully resolved. This underscores a criti-
cal point: markets bottom not when conflicts end, but when uncertainty peaks. For long-term investors, the implication is 
clear. Geopolitical shocks are best understood as volatility events rather than fundamental turning points. While they may 
create uncomfortable short-term drawdowns, they have historically not impaired the underlying drivers of equity returns— 
innovation, capital formation, and earnings growth. Maintaining discipline during these periods is essential.

Attempting to reposition portfolios in response to geopolitical headlines has historically proven counterproductive, as 
recoveries tend to occur quickly and often unexpectedly. Instead, periods of heightened uncertainty have more often  
presented opportunities to add risk at more attractive valuations. In our view, the appropriate framework is not to ask 
whether a geopolitical event is severe, but whether it meaningfully alters the path of economic growth and corporate 
earnings. History suggests that, in most cases, it does not, as the chart below, developed by Haver Analytics, depicts:

Geopolitics typically have a fleeting impact on stocks
Average real S&P 500 return vs. return after geopolitical events

www.nepsiscapital.com
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“REMEMBERING WHY THE LETTER ‘W’ IS THE FIRST IN OUR W.I.S.E.R. 2026 ACRONYM”  (Continued from last page.)

Seeking Wisdom in 2026. As the world surrounding us becomes more complicated each day, a little dose of ‘Wisdom’ 
helps temper thoughts of confusion or despair. I love this broad-based internet definition of Wisdom, which states, 
“Wisdom is the ability to use knowledge, experience, understanding, and good judgment to make sound decisions, see 
beneath the surface of things, and act with insight, often involving perspective, compassion, and ethical understanding, 
differentiating it from mere knowledge by its practical, discerning application. It's the skill to discern what is right, proper, 
and most useful for life and conduct, applying learning with common sense for long-term well-being.” As we are knee-
deep into a politically charged mid-term election year, we seek to be ever mindful of every decision that lies before us. 
Before we discuss mid-term election years, we felt compelled to share what could happen following three years in a row 
of +10% returns in the U.S. Stock Market. As measured by the Large Cap Index, only five previous times, going back to 
1926, have stocks garnered a total return of +10% three years in a row. A rare set of events to say the least, and they are 
noted by the five blue shaded lines in the chart below:

The red line in the chart above represents the current day, notice how it bumps against the gray shaded box, which signi-
fies Year 4. The orange line, on the other hand, represents the average of the five blue lines and is noted to provide per-
spective on what could happen in 2026. The red box calls out the orange line, and the green and yellow arrows highlight 
the slope of the line. What is important to note is the somewhat flat angle of the green arrow as it progresses through the 
first nine months of Year 4. The yellow arrow focuses on the final quarter and projects (based on an average of the five 
blue lines), a positive run to finish the year. Whether 2026 follows suit and replicates the average is certainly an unknown. 
However, we believe we would be remiss if we did not analyze such a rare set of events and bring it to the attention of our 
investors. Bottom line, Year 4 following three years of +10% annual returns in US Large Cap stocks tends to be in the 
neighborhood of 8%. 

www.nepsiscapital.com
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“REMEMBERING WHY THE LETTER ‘W’ IS THE FIRST IN OUR W.I.S.E.R. 2026 ACRONYM”  (Continued from last page.)

Healthcare, the Silver Bullet. Since 1845, when Congress standardized elections, midterm elections happen in Year 2  
of a given President’s term. Because of this protocol, we thought it ‘wise’ to see if there is any area of the markets that  
historically has performed well during this particular timeframe. Strategas again did some super good research on this 
topic, and the chart above describes their findings. Going back over 53 years, years 1 and 4 of a President’s term are 
somewhat average between 8-11%. Year 3, on the other hand, is nearly double the average, while Year 2 is flat. Instead of 
just throwing their hands up, Strategas sought to find an area of the Market that performed in line with the 9% average, 
and they found it in the Healthcare Sector. With both political parties trying to court voters, what better place than the 
Healthcare space to win over the populous? Both Red and Blue tend to cut deals with healthcare companies one year  
out from the midterms, and that has already begun with the Trump Administration’s deal with Pfizer, setting the table. 
Congressional Democrats are seeking to add back federal subsidies to the A.C.A. via various budget proposals. The race 
is on, and that is why beginning late last year, we began an overweight position in the Healthcare Sector and seek to 
hold it throughout 2026. 

The ‘W’ stands for Washington, D.C., and specifically the Midterm Elections. Just as Year 4 following an annual trifecta 
of +10% returns exhibits some downward price chop throughout the year (at least in the first nine months), historically 
mid-term election years seem to follow a very similar pattern. The chart below to the right from Strategas shows the  
average annual drawdown of 19.4% in Midterm Election Year vs. a more benign drawdown of -12.7% in Non-Midterm  
Election Years. As of the first drafting of our newsletter, the S&P 500 is down 6% from its all-time high on January 28, 
2026, and is off -3.75% on a YTD basis. Yet with the news flashing headline after headline regarding geopolitical events 
from Venezuela to Iran to Immigration policy, the world before us seems to be swimming in a sea of uncertainty.

Our answer, as curt as it may first appear, is “That 
was to be expected!” Given the fact that 2026 is 
the second year of a U.S. president’s term and thus 
a mid-term election year, our two-toned acronym 
was structured around seeking wisdom in decision-
making but also realizing that tumult was to rule 
the day, at least the first nine to ten months. And 
that is exactly what we are seeing. This is indica-
tive of the historical precedence behind the chart to 
the right (reference the top part and the blue bars), 
as it shows the average peak-to-trough drawdown 
in a mid-term election year since 1962 has aver-
aged -19.4%, while a non-midterm election year has 
posed a much more benign sell-off of -12.7%.

That is only half the story, however, as the per-
formance one year after the midterm correction 
is +31.0% vs. +16.2% (red bars) in a non-midterm 
election year. History suggests that patience is 
rewarded even following messy years like midterm 
elections. Wisdom and history both suggest that 
there will be light at the end of the tunnel if we are 
willing to persevere through the difficult times. 
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“Invest With Clarity®”, “Wealth Without Limits™”,  
“PHILOSOPHY STRATEGY FLEXIBILITY TRANSPARENCY®” 
and “Investing With Clarity®” are trademarks of Nepsis, Inc. 

CHECK US OUT ON SOCIAL
NEPSIS INC. NEPSIS, INC @NEPSISINC

As Nepsis, Inc. continues to grow, we appreciate your  
continued confidence and support. We believe successful 
investing requires Investing with Clarity®. We look forward  
to continually providing you with the Clarity needed to be  
a successful investor long-term.
If you have questions or need additional information about your portfolio, please contact your advisor for 
more information. 

Respectfully,

Mark Pearson
CEO, Founder & CIO
Nepsis, Inc.

VISIT TO OUR HEADQUARTERS
As the weather improves, we invite you to meet with us in-person at our headquarters, especially if you have not been able to  
visit yet. Our new home is designed to better serve our clients, as well as accommodate our growing team. 

We welcome your visit and look forward to seeing you soon.

Our new location is Two Meridian Crossings, Suite 400 in Minneapolis near the intersection of I-494 and 35W. 

NEPSIS IN THE NEWS
We are proud to announce that Chuck Etzweiler, Chief Research Officer & Senior 
Vice President of Nepsis was featured as a guest on the Schwab Network. 

Chuck discussed this year’s Nepsis acronym W.I.S.E.R. and how these 5 factors 
will have an important role on the market and our strategy: Washington, D.C., 
Interest Rate Policy, Secular Bull Market, Electrification, and Reshoring.

To learn more, watch Chuck discuss this year’s acronym on the Schwab Network:
https://schwabnetwork.com/video/etzweiler-midterm-volatility-and-long-term-opportunity

Chuck Etzwelier, MBA, CIMA®, CFP®, CMT,  
on the Schwab Network
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